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TVRITEXT, siaran teletext di saluran TVRI 
menyajikan informasi aktual dan lengkap 
yang terangkum dalam 6 Menu Utama. 
Jika Anda sibuk sehingga tertinggal informasi aktual, 
coba simak TVRITEKT ! Bagaimana caranya ? Mudah saja. 


Pastikan TV Anda sudah dilengkapi fasilitas teletext. 
Pastikan Anda di saluran TVRI. 
Tekan tombol TKT pada remote control. 
Anda sudah berada di Menu Utama TVRITEKT (P100). - 
Nomor halaman selalu ada di sudut kiri atas dalam 3 digit. 


Tekan tombol-tombol angka untuk menu yang Anda inginkan. 
Salah satu menu kami adalah Layanan Niaga (P800) 
yang berisi Rubrik Properti (P835). Anda dapat menyaksikan 
seluruh informasi aktual dunia properti Indonesia di rubrik ini. 
Segera mainkan jemari Anda pada remote control dan simak TVRITEXT. 
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INFORMASI AKTUAL SETIAP SAAT | 


PT Pilar Kumalajaya, Ji. Alaydrus No, 50 Jakarta 10130 
Telp. 3866008 (10 lines), Fax. 3852255, 3852256. 


RENOVASI 


Mengolah Rumah Tipe 54 


PERUBAHAN TAMPILAN EKSTERIOR BANG UNAN, DISAMPING KIRIADALAH 
BENTUKASLI, SEDANGKAN YANG DISEBELAH KANAN SETELAH DIRENOVASI. 
Rumah adalah tempat tinggal dimana banyak dilakukan 
aktivitas sehari-hari. Untuk itu banyak hal yang sifatnya khusus 

sesuai dengan gaya hidup dan kebutuhan dari penghuni rumah 
tersebut, sehingga sering kita lihat —umumnya pada rumah- 
rumah tipe standar, seperti pada kompleks perumahan— pemilik 
rumah merenovasi bangunannya. Dalam hal ini adalah 
pengolahan pada rumah inti dengan penambahan bangunan 
sesuai kebutuhan. 

Pengolahan rumah di kawasan Bogor ini sesuai dengan 
keinginan pemilik, yakni mengubah tampilan bangunan dengan 
penambahan canopi serta teras dan mengolah tata ruang dalam 
sehingga berkesan lebih luas dengan penambahan bukaan jendela 
dan pemisahan ruang yang tersamar. Selain itu juga terdapat 
penambahan bangunan untuk fungsi service yang terpisah dari 
rumah inti yang sifatnya adalah ruang pribadi. 

Renovasi rumah tipe standar ini, apabila tetap 


mempertahankan sebagian besar strukturnya, tidaklah mudah. 


SUASANA RUANG DALAM YANG TERASA LEBIH LUAS DENGAN PEMBAGIAN 
RUANG YANG TERSAMAR. 


Karena untuk perubahan-perubahan bentuk atap, harus tetap 
memperhatikan letak posisi struktur pemikulnya. Kalau tidak 
hati-hati, malah berbahaya bagi penghuninya. 

Begitu pula dari segi tampak bangunannya. Oleh karena 
perubahan hanya pada sebagian kecil bangunan, maka 
pengolahan tampak bangunan haruslah optimal dengan 
penekanan pada sudut-sudut tertentu, misalnya pada pintu masuk 
utama. | 

Pengolahan bentuk canopi adalah solusi dari permasalahan 
tampak bangunan sekaligus berguna untuk fungsi sebagai "ruang 
antara" berupa teras dan juga sekaligus melindungi pintu masuk 
yang terbuat dari ponil kayu. 

Penggunaan pintu ponil, selain diolah untuk estetika, juga 
untuk masalah keamanan, karena dengan pintu standar sangat 
mudah dibongkar pencuri. Disamping itu juga teralis dan pintu 


pagar dibuat senada, sehingga kesan bentuknya tetap menyatu. 
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A. DENAH BANGUNAN ASLI RUMAH TIPE 54 
B. FAMPAK MUKA BANGUNANASLI. 
C. TAMPAK SAMPING BANGUNANASLI. 


CACACE III III 


“TAMBAK SELATAN 


aA 45400 


TAMPAK MUKA 7 UTAR : “TAMPAK DARAT 


| SKALA 12100 M 
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Renovasi 


> ; Biaya yangdibutuhkan dalam renovasi yang © 
dilakukan lebih kurang satu tahun yanglalu ini adalah : 


e Biayatukang pengawas 


Rp60.000x54 


H 


Rp 
— @ Lantaikeramik + teras - = Rp. 
| @Kayukusen + pintu + aksesoris = = Rp 


. @ Kamar mandi + kloset duduk + 


H 


wash tafel + aksesoris + plumbing Rp- 


Il 


- @ Bahan bangunan termasuk pagar Rp 
| @ Penambahan daya (1350 watt) + instalasi 


> : + penambahan titik lampu + aksesoris = Rp 


| Penambahan bangunan service + canopi 
o Rp375.000x 18m? 


Il 


3.240.000 
1.030.000 


2.250.000 


‘970.000 
3.420.000 


700.000 


975.000 


Rp 6.750.000 


‘Total. © = Rp 19.335.000 


Swatindro 


Foto: Tatan Rustandi 


Skala 15100 


"picasa 41400 
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After the honeymoon is over: 


Private banks willincrease loans to 
the property sector 


fter the Director of Credit and Accounting of Bank 
A Indonesia, Mukhlis Rasyid, warned that bank 
loans in the property sector will be lessened, the Go- 
vernor of Central Bank, Soedradjat Djiwandono, added 
more unpleasant comments to the already sour situation. 
Recently, at the National Meeting of the Indonesian Real 
Estate Association, he stated that thè recent progress 
of the property sector, according to Central Bank’s evalu- 
ation, was mainly derived from speculation and profit- 
taking. Supporting his compatriot’s warnings that “the 
honeymoon is over”, he urged property players to play 
safe and be prudent: to project their companies progress 
according to real market demand and end-users absorb- 
ing capacity. Using bank loans to increase speculation 
will soon bring calamity to both the property sector and 
the banking sector. So, not only is the honeymoon over, 
but don’t play games with banks’ money! 

Central Bank’s stern warning has stirred further 
comments from the public: can the Central Bank stop 
the flow of loans to the property sector since they can 
not directly instruct private banks to turn-off the faucet? 

Laksamana Sukardi, a 
well-known bank analyst, said 
that itis Central Bank’s own 
regulations that make private 
banks eager to give credits to 
the property sector. As stated 
in the latest (May 1993) bank 
regulation, the Active Ba- 
lance Ratio of any loan given 
to the property sector is 50% 
less than loans given to other 
sectors. Home ownership 
loans are.classified as credit 
to small business ventures and 
will be subsidized by the Cen- 
tral Bank. For private banks, 
this regulation provides an ef- 
fective way to generate pro- | 
fits and keeps a good record 
of financial performance, 

which should be annually re- 


ported to the Central Bank. 

According to Ms.Mari Pangestu, Head of the Eco- 
nomics Department of the think-tank CSIS (Centre for 
Strategic and International Studies), the Central Bank 
can still enforce their intention to stop unnecessary help 
to the property sector by regulating the action of SBPU 
and SBI. Contracting these monetary instruments can in- 
crease lending rates, which will result in unfavourable 
conditions for property players to borrow money from 
banks. Another way is to implement very close super- 
vision on the legal lending limit which states that banks 
may not give loans exceeding the limit of 20% of a bank’s 
credit capabilities. But the effective result of this very 
close supervision to the 3L is questionable, since a lot 
of private banks belong to property players. 

Responses from private banks to the statement given 
by the Governor of Central Bank, Soedradjat 
Djiwandono, are numerous. Most believe that a market 
correction and a lending rate increase will soon com- 
mence after Soedradjat’s statement. This will affect the 
happy times hoped for by property players in 1995. 

Some bankers believe 
that the warning given by Cen- 
tral Bank may not be 

‘ intrepreted as a legal instruc- 
tion to stop providing loans to 
the property sector. Accord- 
ing to Asmuaji, Chairman of 
Bank Papan Sejahtera, this 
warning is good advice that 
banks should not step outside 
prudent banking principles, 
and should be more selective 
in allocating their loans, pin- 
pointing the end-users of 
property products. He stated 
that in 1995 his bank will in- 
crease by 30% credit alloca- 


WIDIGDO SUKARMAN (BTN) ' 
NO INCREASE IN HOME 
OWNERS LOAN RATE ? 
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tions to the property sector to Rp. 
329.73 billion (approx. US$ 119 
million) or 70% of BPS’s total 
credit allocation. Widigdo 
Sukarman, the Chairman of Bank 
Tabungan Negara, stressed that 
even though the lending rate may 
rise in 1995, BT'N’s lending rate to 
home owners for low to middle- 
class homes cannot automatically 
be raised parallel to the comercial 
loan rate. BTN will also raise its 
credit allocation to the property 
sector in 1995 by 30-35% to Rp. 
2.16 trillion (approx. US$ 1.08 bil- 
lion). Other private banks that 
stated their intentions to raise their | 

credit allocations to this sector are: Bank Niaga to 20%, 
Bank Artha Graha to 20-30%, and the most ambitious 
Citibank, which will increase by 50% its 1994 alloca- 


Housing 
settlements offer 
the best 
opportunities 


he property business is still targeting housing 
T settlements in 1995. The national annual goal in 
this sector is one million house units and the actual units 
built is believed to be around 20% of this number only. 
Data from the Indonesian Real Estate Association (REI- 
Real esate Indonesia) reveals that the real national an- 
nual need is for 700,000 house units, excluding renova- 
tions and last year’s unrealized numbers. From this 
demand, only 200,000 units can be provided by REI 
members. From informal sectors, the development of li- 
ving settlements that can be expected to be built is as 
much as 200,000 house units annually. In short, from the 
total of 700,000 units needed only 400,000 units (57%) 


_ HOUSING SETTLEMENT 
TIME TO VENTURE IN A FORMERLY UNPOPULAR SEGMENT 
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SUDRADJAT DJIWANDONO (CENTRAL BANK) 
DO NOT PLAY GAMES WITH BANK'S MONEY 


tion of Rp. 70 billion. Most of 
these private banks still believe 
that dangerous water is the ideal 
place to catch the big fish. 
Another place to find capital 
revenue for the property sector is 
available at the secondary stock 
market. Hasan Zein Mahmud, Di- 
rector of the Jakarta Stock Ex- 
change, said that big property 
players such as Lippo and 
Danamon entered the primary 
stock exhange after first finding 
their capital through the secondary 
stock market. This market pro- 
vides the same opportunities with 
less administrative costs. As Zein 
stated, why don't you try your luck in the not too crowded 
secondary stock market when things go sour in 1995?m 


can be developed annually. Opportunity is wide open in 
this sector. 

How do you transform opportunities in this market 
into realities to the benefit of all? Most buyers in the 
year 1995 will be real end-users, not investors. That 
means they put aside all gimmicks, including discounted 
prices (which usually turn out to be false), and other tricks 
applied by sellers, and insist on real quality products. 
Meeting these needs will be the main challange for de- 
velopers in 1995. Panangian Simanungkalit, a property 
analyst, believes that to succeed in the market a deve- 
loper should be armed with excellent ideas and detailed 
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development/marketing master plan. He believes that the 
era of luxurious development sites should be forgotten, 
and concentration should be put into low-to-middle-class 
development. The highest attractive price will be around 
Rp. 70-150 million (US$ 35,000 -75,000) for each house 
unit. But, according to Enggartiasto, Chairman of REI, 
the highest attractive price per unit can be put around 
Rp: 200 million (US$ 100,000). Whichever is true, the 
point is, there is almost no chance to sell expensive house 
units in 1995. 

The heated competition in the property business 
compels developers to venture in the formerly unpopular 
area of low and very low-class housing settlements. The 
government has set a target of developing 500,000 units 
of low and very low-class housing settlements during the 
Pelita VI period. From the 1994-1995 target of 99,760 


units, as of June 1994 only 32,152 units (app. 32%) were 
built. The main cause of this poor performance are the 
usual problems: scarcity of low-price land (the ideal price 
should be between Rp. 5,000-10,000 per sqm. which is 
only 0.5-1% of the Rp. 1 million per sqm. land price for 
middle-class type settlements), the rising price of raw 
building materials, and bureaucracies at the level of gov- 
ernmental offices. Recently, at the REI National Meeting, 
the Secretary of State Moerdiono promised to curb bu- 
reaucracy among government officers related to the de- 
velopment of projects. | 

Like it or not, as enterepreneurs, developers have 
to fight in every property area now, even in the formerly 
unpopular area of development of low and very-low- 
income housing settlements IM 


Apartments : 


1995 Prime 
Target: | 
Low to Middle 
Income Segment 


quieti 


he assumption that most apartments buyers are 

investors is easily proven today. At the Green 
View Apartment complex near the Pondok Indah elite 
area, which has been claimed to be 90% sold ever since 
its initial opening last year, has an occupancy of only 
20 people. This three-tower , 12 story apartment of 177 
units, was sold at a price around US$ 1.600 per sqm. 
(strata title method) by the Sinar Mas Group, and was 
intended to supply the middle to high class market. Two 
other apartments, the Beverly Tower and the Permata 
Hijau Apartments, both located near the outer ring road 
of South Jakarta are claimed to be 90% sold. At night, 
one can see that almost all the rooms at both sites are 
dark and unoccupied. 

According to data released by PT Procon Indah, 
there is a big difference between buyers of apartments 
and condos. Apartments are intended to be leased, while 
condos are for sale by the strata-title method. The over- 


all ocupancy rate of apartments around Jakarta until Sep- 
tember 1994 reached 78%. At certain sites, such as the 
Kemang Luxury Apartment, this occupancy rate came 
to 90%. Rental prices are stable, staying around US$ 22 
per sqm. That means a monthly rental of US$ 3,300 for 
a single bedroom apartment of 150 sqm. 

The boom in condo development in the last 3 years 
was actually inspired by the success of apartment rentals. 
One can still remember that apartment complexes were 
prima donas of the property business during 1992-1994, 
targeting mainly to the high-class market segment, with 
prices ranging around US$ 1,500-2,000 per sqm. Around 
mid-1993, developers began to enter the middle-class 
market segment, motivated by the success of Bakrie’s 
Taman Rasuna Said Apartment. 

The cummulative supply of apartments, condos and - 
townhouses in 1995, as reported by PT Pujiadi Prestige, 
will reach 11,067 units. In 1996 and 1997, this supply 
will further increase to 22,163 units and 33,198 units res- 
pectively. Data given by Panangian Simanungkalit, a pri- 
vate real estate analyst, reveals the cumulative supply 
of apartments and condos in 1995-1996 will reach 8,260 
and 18,860 units respectively. Since most buyers are not 
end-users, they are going to influence the already over- 
supplied market. Based on this assumption, Panangian 
estimates that there will be an oversupply of at least 25% 
annually. With such an oversupply condition, business 
in apartments will be bleak. For investors who formerly 
bought these apartments and condos, even at a big dis- 
counted price, the chance to find future buyers is slim. 
This is due to the fact that they have to fight against newly 
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GREEN VIEW APARTMENT 


TOO FEW INHABITANTS FOR A 90% SALES RECORD 


built apartments and condos. | 
This unhappy situation is made worse by the fact 


that foreigners, who were assumed to be potential buy- 


ers, seem to prefer living in horizontal settlements rather 
than spend their days within a luxurious but cramped 
space such as found in an apartment or condo. As 
Panangian revealed, of 30,000 expatriates who stay and 
work in Jakarta only 2,000 choose to live in apartments. 
According to Panangian, with such conditions, the only 
good chance left for business in the apartment sector is 
to target the middle-class within the CBD areas. The de- 
velopment of Marbella Resident Condominium and 
Marga Mas Apartments are good examples. To limit risk, 
both operate under a joint venture with the Jayakarta 
Hotel. Other apartments developed for the middle-class 
are the Casa Grande Condominium owned by the Gajah 
Tunggal Group and the Jakarta Golf Village owned by 
a consortium of Napan Group, Gajah Tunggal Group and 
Amcol.The Casa Grande Condominium, located on 
Casablanca Road (Kuningan area) is on the market at a 
price of US$ 982-1,485 per sqm., and the Jakarta Golf 
Village, which is located in the Kemayoran area (for- 
merly an international airport of Jakarta) is priced at 
US$ 1,250 per sqm. 

But big developers keep on developing luxury 
apartments. People like Ir. Ciputra and Sukamdani Sahid, 
who developed the Citraland Regency Apartments and 
Sahid Palace Executive Apartments, are still optimistic 


that their apartments, with 
prices around US$ 2,000 per 
sqm., are good prospects. This 
is due to the fact that both are lo- 
_ cated inside the Golden CBD 
area, and offer a life-style tai- 
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lored to their customers needs. 

Unigue technigues are 
needed to net prospect buyers 
for high class apartments. Indri | 
Gessa, Director of IPAC, said 
that most well-to-do executives 
buy luxury homes. Usually 
these homes have luxuries such 
as swimming pools, tennis 
courts, squash courts, and fit- 
ness centres. Owning such luxu- 
and well-appointed 
homes, it is almost impossible 
to persuade them to move into 
apartments. Even living in a 500 
sqm. luxury penthouse is not 


rious 


comfortable enough for those who can roam around their 
own 2,500-3,000 sqm. open-air house. If they decide to 
buy or rent apartments, it is based on a business calcu- 
lation, such as providing a living settlement for expa- 
triate workers. They will only buy an apartment at a price 
of less than US$ 2,000 per sqm. Indri Gessa believes that 
the market segment left for condos and apartments in 
1995 is of the middle-class level with a price of around 
US$ 1,000 per sqm. She further predicts that to keep such. 
low prices while the price of building materials and land 
plots keeps rising, developers will sacrifice the quality 
of apartments IM 95. 


INTERIOR DESIGNERS 


FOR 


HOTELS c OFFICES c BANKS 
RESTAURANTS c RESIDENCES 
SALONS ° SHOPS 


PT. GRAHA BRITINDO JAYA 
Jl. H. Abdul Majid Dalam II No. 26 
Cipete Selatan .Jakarta Selatan 
Telp : 7512661 
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Office Spaces šā 
Finding A Niche 
of Opportunity 
inan Over 
Supply Situation 

oday’s condition of office over-supply has 


T created some strange behavior among developers. 
They have to intensively court their tenants to keep them 
from leaving to find better office spaces. From the te- 
nants point of view, this is the good time to find better 
furnished and more prestigious sites for their companies. 
The Golden Triangle CBD area around Jalan Thamrin 
and Jalan Sudirman remain the prime location dreamed 
of by entrepreneurs, either as a place to open prestigious 
offices or to build new office buildings. It is no surprise 
that this area is in high demand, even in today's condi- 
tion of over-supply. Data given by REI revealed that in 
1995 there will be another 453,000 sqm. of new office 
space operating inside the Golden Triangle boundaries. 

Actually, the occupancy rate during 1994 is quite 
high. A survey conducted by Procon Indah Consultants 
showed an occupancy rate of around 93%, higher than 
the 87% recorded in 1993. This is mainly due to a stable 
rental rate averaging around US$ 12.50 per sqm. (ranging 
from US$ 10 -to US$ 16 per sqm.) for all office spaces 


in Jakarta due to big discounts on rent offered to tenants 


at secondary locations. 

According to Panangian Simanungkalit, a private 
real estate analyst, this over-supply situation will main- 
tain throughout 1995 due to the opening of new office 
spaces around the superblock area such as the Kuningan 
Persada (56 hectares), Grand Kuningan (50 hectares) and 
Sudirman CBD area (44 hectares). This situation may 
change in 1996 with a decreasing over-supply percentage 
of 6% of the total supply. Panangian’s optimistic pre- 
diction for 1996 is contrary to the prediction given by 
REI. According to REI, the condition of office over-sup- 
ply in Jakarta throughout 1995 will reach 13.86% of total 
supply. For 1996, REI predicts a grimmer situation, with 
15.87% over-supply. 

IPAC believes that in 1995 young executives will 


prefer to buy office spaces by the strata title method 
rather than to pay a monthly rental. This prediction of 
IPAC is based on the calculaton that the total amount 
used to pay rental will almost the same amount paid to 
buy office spaces. Young as they are, these new type of 
jet-setters believe they will gain twice : prestige and 
saving money. | 

Another factor that should be calculated by deve- 
lopers of office spaces in 1995 is the impact of foreign 
and domestic investment. New companies may not 


‘ choose prime locations for their offices. Since most of 


the new investors will be exporters, they will choose 
offices inside their factory sites. These new breed of hard 


JL. THAMRIN CBD AREA 
ISN'T IT THE RIGHT TIME TO MOVE OVER HERE? 


working, blue collar executives do not need prestigious 
offices to operate from, and may not even need to wear 
fancy ties or drive Mercedes. But they do stress the ef- 
ficiency of time and money. This could lead to a new 
trend of development: the developing of multi-functional 
buildings of factory plus office plus living settlement 


VM3NIISI 


under one roof. You should not expect much that the re- ` 


cent flow of investors will decrease the office space 
vacancy rate W 
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‘inhabitants of South Jakarta. Even 


. shopping mall development are Go- 
‘vernmental regulations such as Fa-. 
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Shopping Malls : 
Play Big 


fter an extensive period of developing condos and 
£= A landed houses during 1994, the year 1995 will fea- 
ture the development of giant-sized shopping malls. For 
Jakarta’s more than 9 million people, today’s supply of 
only 679,912 sqm. of floor space, with an average oc- 
cupancy rate of more than 90%, shows that opportuni- 
ties in the development and marketing of shopping malls 
is wide open. Locations of recent shopping malls show 
South Jakarta as the prefered area (37.4%), followed by 
West Jakarta (21.2%), Central Jakarta (17.7%), East 
Jakarta (15%) and North Jakarta (8.7%). 

South Jakarta will remain the preferred site for next 
year’s shopping mall development. According to Indri 
Gessa of PT IPAC, this is due to the 
fact that spending is most done by the 


though North Jakarta is well-known as 
the most active business area in 
Jakarta, but one finds bank notes are 
the main form of payment used by its 
inhabitants. Other factors that drives 


mily Planning and the recently 
introduced 5 day work week. The suc- 
cess in implementing family planning 
programs has helped cause mothers to 
care more for their children. One 
should also remember the natural be- 
havior of Indonesian people to stay to- 
gether with all their family members, 
even when they go shopping. These 
factors lead to a two-folds conse- 


owners is how to find the right anchor tenants. Today, - 
there are only a handful of reputable anchor tenants avail- 
able in Indonesia. To lure the already operating overseas — 
anchor tenants such as Sogo or Yaohan is not easy. Sogo 
has enjoyed its golden times within the Plaza Indone- 
sia area and clearly has given the signal that they will 
not move from that place. Yaohan has experienced bitter 
times in Indonesia, and in the process of going home to 
its motherland. As a local brokerage firm with interna- 
tional experience, IPAC is in the process of inviting fo- 
reign anchor tenants from the USA. As a preliminary 
step, IPAC will soon sign a joint venture contract with 
Koll, a well-known US brokerage firm. Koll is going to 
take over 50% of IPAC’s shares. 

According to Properti Indonesia’s survey, there will 
be another 13 shopping malls to be developed during the 
1995-1996 period around the Jabotabek area. The big- 
gest is the 220,000 sqm. Hyper-Mall of PT BSD located 


PLAZA INDONESIA 


WHERE SOGO ENJOYS ITS GOLDEN TIME 


quence: a greater number of adult — a, | : | 


shoppers and a a need for better amusement facilities 
for children. In the 1995-1996 period, developers will 
have to build large areas of non-shopping facilities in- 
side their shopping-mall complexes in order to lure visi- 
tors. For example, Lippo Village Super Mall boasts a 
100,000 sqm. amusement facility, Mega Mall Pluit will 
build a 142,000 sqm. leisure facility, and Taman Anggrek 
Mall will provide a 132,000 sqm. area designed to make 
children visitors happy. 

Another crucial factor for both developers and shop 


at Bumi Serpong Damai, followed by the 160,000 sqm. 
Citraland Regency of Ciputra Group, the 142,000 sqm. 
Mega mall Pluit of PT Duta Wisata Loka, the 132,000 
sqm. Taman Anggrek Mall of PT Mulia Inti Pelangi, and 
the 100,000 sqm. Super Mall of PT Lippo Village located 
at Karawaci. The other 8 malls are less than 100,000 
sqm.: from the 80,000 sqm Senayan Square to the 30,000 
sqm. Modernland Mall. With the addition of these 13 new 
giant sized shopping malls, one can easily see that the 
consumer way of life of Jakartans will also sky-rocket™ 
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Minister of Public Housing : 


The Role of 
Small 


Developers will 


uring the National Meeting of the. Indonesian Real 
Estate Association , one can easily read from the 


| Guest list that most participants were small time deve- . 
lopers. This is in accordance with reality : 60-70% of In- | 


donesian developers are small scale developers. This 
class of developers has to face bigger hinderances com- 
pared to their big brothers : banks are reluctant to give 
them loans and government officers did not want to give 


the same opportunity in issuing location permits as they . 


do the big developers. This group 
needs the help of Government to 
survive the fierce competition they 
have with their big brothers. Also, 
the role of this group is very im- 
portant for most of the Indonesian 
people. It is this group that is sin- 
cerely ready to develop living 
settlements for low income 
people, settlements that generate 
just a trickle of money as profit. To - 
find out how the Government will 
help this group, and to examine the 
implementation of the 1:3:6 rule, 
Properti Indonesia interviewed the 
Minister of Public Housing, Ir. 
Akbar Tanjung. Here are some 
excerpts from that interview: 


DAHLAN REBO PAING 


What is the progress of the 
Simple and Very Simple Hous- 
ing Development project? 

Based on the target develop- 
ment of this project during Pelita VI of 500,000 units, 
each year around 100,000 units should be developed. 
Until September 1994, 27,500 units have been developed. 
Their locations were mainly in small cities, which caused 
an over the target development within some of these ci- 


ties. At larger cities and in the Jabotabek area, develop- | 


ment of this project was far below the target. I hope that 


within the next 3 months, developers will escalate their 


activities in the development of this Simple and Very 
Simple Housing project. 
The reason for this slow-down is mainly due to the 


| AKBAR TANDJUNG 
ANY NEGLECT WILL BE SEVERELY PUN- 
ISHED ! 


high price of land plots and raw building materials. Land 
prices within the boundaries of big cities are very ex- 
pensive, far above our expectations. To allow for a 
standar price of only Rp. 4.5 - 7.5 million (US$ 2,000 
- 3,500) for each house unit, land prices should be less 


| than Rp. 10,000 (US$ 50) per sqm. It is impossible to 
. find land plots with such prices along the boundaries of 


big cities today. 

Price of building materials, especially much needed 
cement, has recently rocketing. We have to remember 
that the profit before tax that could be enjoyed by these 
small time developers, if they are lucky, is only around 
Rp. 250,000 - 300,000 (US$ 125 - 150) per house unit. 
The increasing of raw material prices will surely leave 


| these developers with no profit at all. In the near future, 


the Government will specifically instruct cement facto- 
ries to provide cement for this project, which should be 
delivered to certain sites at certain times. The Govern- 
ment is also studying the possibility of using a lower 
grade cement of the pozoland type instead. of the port- 
land type for this development. Its price is only 62% that 
of portland cement. 

A lot of developers claim 
that they have developed simple : 
houses with prices ranging from 
Rp. 15 - 30 million. Is this 
paralelled with the criteria for 
the Simple and Very Simple 
Housing project as stated by the 
Government? | 

As clearly stated, a simple 
house is a house with less than 70 
sqm floor area, and built inside a 
plot of 54 - 200 sqm. of land area. 
There are Simple House of a big 
type (36 - 70 sqm floor area), 
small type (up to 36 sqm floor 
area), and nucleus type (up to 21 
sqm floor area). The cost of deve- 
lopment of these simple houses of 
each type per sqm. may not ex- 
ceed the cost of development of 
the official house type C, or they 
will be classified as Middle Type 
Houses. As specifically stated by 


the Government, the selling price of those Very Simple 


and Simple Houses may not exceed Rp. 4.5 - 7.5 mil- 
lion (app.US$ 2,000 - 3,500) per unit. Both types are in 
accordance with the definition of simple house deve- 
lopment of the 1:3:6 concept. Due to the fact that the ma- 
jority of people that need living settlements are of the 
very low class, I specifically asked developers to build 
more Very Simple Houses than Simple Houses. These 
very simple houses is still within the range of these poor 
peoples' economic capability. 

What is your comment about big developers who 
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seem to neglect the 1:3:6 development concept ? 

Beginning next year, the development concept of 
1:3:6 will be a mandatory obligation for all developers. 
“For each luxury house, 6 Simple Houses should be built. 
Should the developer not develop any luxury houses but 
choose instead to build just Middle Type houses, he is 
obliged to build 3 simple houses for each middle type 
house. Should the developer build both luxury houses 
and middle type houses, then he is obliged to build 6 
simple houses for each luxury house or 3 simple houses 
for each middle type house using the larger number de- 
pending on whether luxury houses or middle type houses 
are built. Please note, the development of all of the simple 
houses should be built first, before the development of 
the other two types begins. These simple houses should 
be built within the same living settlement complex should 
the developer own a land plot of more than 200 hectares. 

To control the implementation of this concept, the 
Government will specifically instruct that any deve- 
lopment permits needed can be obtained only after the 
developer fully agrees to this 1:3:6 development con- 
cept | 
Any neglect in the implementation of this concept 
will surely cause heavy sanctions. 


What are the steps taken by the Ministry of Pub- 
lic Housing to help improve the condition of small- 
time developers? 

The Government is very concerned with helping im- 
prove the condition of small-time developers, especially 
due to their responsibility in implementing the develop- 
ment of Simple and Very Simple Housing Developments. 
To overcome the problem of finding financial sources, 
the Ministry of Public Housing has specifically asked 
the State Savings Bank (BTN) to provide the funds 
needed to develop that project. We also help them to buy 
cement directly from the factory. Should they need im- 
ported cement, Cipta Niaga, the state owned importer, 
is ready to help them. We also have asked local govern- 
ment to provide ease in all procedural administration, 
and urged a good business relationship between the big 
developers and small time developers. 

“What is your general comment concerning pros- 
pects in the property business in 1995? 

Specifically concerning housing development, I be- 
lieve the prospect is still good. Each year we need at least 
1 million units of new houses. That means that market 
demand is far bigger than what the developers can pro- 
vide IM 


Fancy Mirror 


Menjawab kebutuhan akan kaca Fancy Mirror terdiri dari satu lembar 


cermin siap pakai, Asahimas telah cermin dekoratif warna yang 


mengantisipasinya dengan mengeluarkan dilengkapi dengan sejumlah 


produk cermin dekoratif warna-warni aksesories dan petunjuk pemasangan. 


dengan nama produk FANCY MIRROR. Tersedia 
Dengan penampilan yang cantik dan dalam lima 
menarik, warna : 
ditunjang Maroon; 
dengan kualitas Tosca; 
yang prima, Blue; Pink; 


serta mudah dan Silver; 


dibawa dan dipasang, berukuran 122 x 51 cm dan 
Fancy Mirror benar-benar 60 x 40 cm, dengan 
telah menjawab ketebalan 5 mm. 


kebutuhan ini. Fancy Mirror, beauti- 


Dalam satu paket ful mirror for interior use. 


JAKARTA (021) : PT. Bangun G.P. : 6692108, 6696986, PT. Barat D.P. : 6191860, 6190483, CV. Berkah : 493169, 492120, PT. Bintang Mustika G.P. : 6396808, 6504308, PD. 
Bumi Terang : 715683, TK. Jatinegara : 8305460, 8752668, PT. Sinar Rasa Kencana : 5480156, 5483647, TK. Surya Kencana : 8197584, 8462653, PT. Pangkal Sumber Rejeki : 
6268358, 6263459, PT. Tamindo Permaiglass : 498515, 497232, BANDUNG (022) : TK. Daya Sejahtera : 613189, 614584, CV. Surabaya Raya : 5405467, 5405457, 
SEMARANG (024) : UD. Nusa Harum : 540949, 544546, PT. Samihasa Kita : 545775, 541742, SOLO (0271) : PT. Suryamustika Artanusamas : 48383, 43414, YOGYAKARTA 
(0274) : PT. Indra Bintang Kencana: 62974, 65559, MALANG (0341) TK. Bintang Mas : 27900, 27933, SURABAYA (031) : PT. Multi Arthagraha : 802233, 802266, PT. Multi 
Wasa Baya : 361659, 311662, PT. Serasa Purna Cipta : 832017, 832018, PALEMBANG (0711) : PT. Alamas K.M.S. : 350534, 357914, BANDAR LAMPUNG (0721) : PT. 
Alamas K.M.S. : 31673, 31521, JAMBI (0741) : PT. Alamas K.M.S. : 31784, MEDAN (061) : Kaca Mas : 515006, 323152, PADANG (0751) : CV. Sinar Luas : 33122, 26211, 
PEKANBARU (0761) : 33388, 34565, PONTIANAK (0561) : PD. Bintang Jaya : 36269, 34720, PT. Gama Dinamika : 37329, 32849, UJUNG PANDANG (0411) : FA. Trill: 
323132, MENADO (0431) : TK. Jatibaru : 62045, 51885, BANJARMASIN (0511) : PT. Tekad Kal. Glass : 255305, 255405, DENPASAR (0361) : TK. Sumber Kaca : 434683, 

* 435128, AMBON (0911) : UD. Tanete : 51594, 56479. 
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INTERNATIONAL FURNITURE 
EXPO '94, barangkali dapat 
menjawab mimpi Anda untuk 
mendekor 'istana keluarga' 
menjelang tahun baru '95. 
Pameran furniture terbesar yang 
diikuti produsen dalam dan luar 
negeri ini, akan berlangsung di 
Jakarta Convention Center, 3 - 
11 Desember 1994, Bersiaplah. 


f eranjak dari suksesnya 
| menggelar Indonesian 


Furniture Expo ' 94, yang diikuti tak 


kurang dari 90 produsen furniture 
nasional terkemuka Agustus lalu, 
ditambah hasil gemilang pameran- 
pameran furniture di tahun 1993 dan 
awal 1994, Ad-House kembali meng- 
gelar pameran furniture terbesar di 


akhirtahunini, INTERNATIONAL FURNI- 


TURE EXPO ‘94, 

Untuk memenuhi animo masyarakat 
akan produk-produk interior tersebut, 
Ad-House mengundang produsen 
dalam dan luar negeri yang 
menyediakan rancangan mutakhir 
produk HOME FURNITURE, OFFICE 
FURNITURE, KITCHEN SET serta IN- 
TERIOR ACCESSORIES. 

Di pameran ini Anda dapat 
menyaksikan furniture masa kini 
karya perancang interior nasional 
dan internasional terkemuka yang 
meramu konsep seni klasik dengan 
nilai-nilai seni modern. 

Produk-produk yang biasanya 
hanya dapat dilihat melalui televisi 


urniture Klasik 
urniture Kontemr 


dan literatur-literatur luar negeri, akan 
tergelar anggun. Boleh sekedar 
dikagumi, dan silakan Anda miliki -- jika 
memang pas dengan naluri estetika 
Anda. 


KEPUASAN PENGUNJUNG 
"Kepuasan pengunjung adalah yang 
utama", itulah kredo sederhana Ad- 


House sebagai suatu perusahaan. 


penyelenggara pameran yang dalam 


setahunnya menyelenggarakan tak | 


kurang dari 5 pameran -- baik pamera 
peruma 
han/ 
properti 
furni- 
ture. 
"Kami 
tentu 
bukan 
saja 


menyia- 
sati 
agar 
setiap 
pameran yang kami selenggarakan 
berjalan baik dan mencapai hasil yang 
memuaskan, tetapi lebih dari itu, kami 
sangat peduli akan kenyamanan 
pengunjung," kata Sudirman, direktur 
Ad-House Primacipta. "Kami juga terus 
berupaya, agarselera pengunjung yang 
semakin lama semakin selektif, dapat 
dipenuhi dengan pameran yang benar- 


harus 


rd 


benar berkualitas," ujarnya. 
International Furniture Expo '94 ini 
tentunya merupakan salah satu usaha 
dalam memenuhi kepuasan 
pengunjung. | 
Melalui pameran furniture ini, Anda 
tidak perlu lagi menghabiskan ratusan 
ribu bahkan jutaan rupiah hanya untuk 
terbang menyaksikan produk sejenis di 


Bi, 


luar negeri. Waktu dan tenaga 
Andapun tak perlu terbuang percuma. 

Yang tak boleh dilupakan, Interna- 
tional Furniture ' 94, barangkali 


"merupakan momentum tepat bagi 


Anda untuk mendekor rumah lebih 
nyaman dan bergaya. 

Sebagai informasi tambahan, di 
pameran kali ini, tentu saja beberapa 
produsen akan melakukan penawaran 
menarik menyambut Tahun baru '95. 
Nah, selamat menyaksikan Interna- 
tional Furniture Expo '94. 
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Personal Reflection 


Pen ad 


emewahan sebuah sedan dan kenya- 
manan berkendara tidak lagi dido- 
minasi oleh sedan kelas 2000 cc. | 1 
Kini kelebihan itu juga bisa Anda dapatkan : 
pada SUZUKI ESTEEM. Dengan daya pikat 
interior baru yang kompak dan paling lengkap 
di kelasnya, SUZUKI ESTEEM akan mere- ANN 
fleksikan kemewahan pribadi Anda. Hanya 
pada SUZUKI ESTEEM. | 

Dapatkan pesona kemewahan dan kenya- 
manan bagaikan sebuah sedan 2000 cc. Dan, 
meluncurlah bersama SUZUKI ESTEEM 
untuk sebuah kesan, kebanggaan, serta penga- 
laman tak terlupakan. 


SUZUKI 


* Tersedia ESTEEM 1.3 dan ESTEEM 1.6 GT 

e Untuk kenyamanan Anda tersedia pula Automatic 
Transmission 

* Spesifikasi di setiap negara berbeda. 
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Anda dalam menunaikan Ibadah Haji 


Insya Allah, fasilitas dan layanan kami 


memberikan rasa tenteram bag 
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Kami menyediakan berbagai perlengkapan Haji 
Mudah-mudahan berguna untuk perjalanan Anda 
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